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Break-Even chart to show kitchens sold by Kitchens Supreme at a new selling price

Profit

Break Even 
Point

If the price of the 
kitchens rose to 

£20,000 the 
company would 
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Loss

6.5

130000

reach their break-
even point sooner. 
They would reach 

it by selling 6.5 
kitchens.

Tom Grother


